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High Performing Real Estate Professionals

Share Keys to Success 

MIAMI, FL – With sales volumes of $75 million, $47.5 million, and $46.6 million in 2006, the three top producing residential real estate professionals of The Keyes Company are proving that success is connected to effort and expertise, and not necessarily to market conditions.  With $4.38 million in sales, The Keyes Company Rookie of the Year further attests that even beginners in the real estate field continue to have opportunities to excel.  
Raul Santidrian, based out of The Keyes Company’s Plantation Branch, reached the highest sales level at $75 million.  Carlos Garcia, of the Kendall Branch, holds the No. 2 ranking with sales of $47.5 million and Marta Dupree, PA of the Dupree Team from the Coral Springs Branch follows as a close third with $46.6 million.  Daniel Galindo, of the Palmetto Bay Branch, achieved the designation of Rookie of the Year for his sales volume of $4.38 million.
“The market environment may change, but hard work never goes out of style,” said The Keyes Company President Mike Pappas. “Raul, Carlos, Marta, and Daniel are four shining examples of professionalism and perseverance in action.” 

The three top Realtors have earned the Circle of Excellence designation, The Keyes Company’s award for sales professionals who have sold more than $20 million in sales volume.  There are a total of 18 associates from offices throughout southern Florida who have been honored with membership to the Circle of Excellence.  Galindo, as Rookie of the Year, is being recognized as a member of the President’s Circle.  Galindo shares an entrepreneurial spirit with the top producing associates, having left his position as a business development manager for the Latin American division of Fremantle Productions, the producers of the hit reality television series, “American Idol,” to become a real estate professional. 
“It is interesting to note that our top producers are located in a variety of areas throughout South Florida, so being in the hottest neighborhood isn’t necessarily the key to achieving results – instead, exceeding customer expectations is what truly sets this high-performing group apart,” said Mike Pappas.
(more)

Keyes Top Performers

Add One

“These professionals, particularly Raul, Carlos, and Marta understand that selling property takes much more than obtaining a listing, and then concentrating on getting the next listing,” he continued.  “They focus on providing the best service possible for each and every client -- and that means holding open houses, developing customized marketing plans, and providing personal, expert attention to both sellers and buyers.”


Pappas points out that the same qualities that help people reach the pinnacle of success in other careers apply to the real estate profession as well.
“People who are ready, willing and able to put time, effort and enthusiasm into their work are those who excel in virtually all businesses,” he said.  “In the real estate field, people like Raul, Carlos, Marta and Daniel enjoy the additional rewards and inspiration that go along with helping families find the homes of their dreams.”

About the Keyes Company / Real Estate, Mortgage and Title (www.keyes.com)

Since 1926, Florida-based Keyes has served families, neighborhoods, and business communities with their real estate needs. Through its successful history as an independently-owned family business, Keyes (www.keyes.com) has become a legend in South Florida real estate and one of the largest firms in the country. Keyes has more than 30 offices with the sales power of 2,000 professional associates. Keyes consistently ranks among the Top 100 real estate companies as measured by both sales and transaction volume. 
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