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Keyes Commercial Realtors Capitalize on Trends


MIAMI – A growing trend in the investment community is to focus on commercial real estate opportunities during the residential market correction, and the sales records of the top five Keyes Company’s commercial real estate professionals illustrate just how popular this strategy has become.
At the close of the year, The Keyes Company saluted its top five real estate sales professionals with a Circle of Excellence designation for selling over $20 million in sales volume:

Associate

Branch



Sales Volume

Daniel M. Daragan
Plantation 


$32.4 million

Todd J. Akers

S. Dade/FL Keys 


$30.7 million

Michael J. Safrin

Ft. Lauderdale


$30.4 million

Andrea D. Ivory

Corporate Headquarters

$27.8 million

Marcelo Llorente

Corporate Headquarters

$25.8 million


Michael Litsky, who began his career in commercial real estate in 2006 after serving as CEO for an apparel manufacturing company, was awarded the “Rookie of the Year” for his impressive $5.8 million sales volume.


“These top five associates, along with our Rookie of the Year, exemplify the level of success that can be achieved by developing knowledge and expertise in commercial real estate, and combining this with exceptional customer service skills,” said Keyes Company President Mike Pappas.  “Daniel, Todd, Michael, Andrea, Marcelo and Michael are effectively capitalizing on the rising commercial boom.

“The big question of the day for real estate investors is where do I put my money, now that the residential market is balancing out, and there’s less profitability in flipping condos?” he continued.  “The big answer to that question is commercial real estate – particularly office and retail space.
(more)

Keyes Top Commercial

Add One


“Our top commercial professionals study the market meticulously, and they know where the best opportunities are,” he continued.  “They work with buyers all over the globe who are interested in the South Florida area, and they use every effective marketing innovation to get their listings sold—land, shopping centers, warehousing or commercial buildings.”


“These six professionals understand that the commercial real estate field is increasingly competitive, and that to have a competitive edge, you have to go the extra mile,” said Pappas.  “All six of these associates do their homework, know the market, and develop personalized marketing plans for both their buyers and sellers – they have honed these tactics into an art form.”

About The Keyes Company / Real Estate, Mortgage, and Title
Since 1926, Florida-based Keyes has served families, neighborhoods, and business communities with their real estate needs. Through its successful history as an independently-owned family business, Keyes (www.keyes.com) has become a legend in South Florida real estate and one of the largest firms in the country. Keyes has more than 30 offices with the sales power of 2,000 professional associates. Keyes consistently ranks among the Top 100 real estate companies as measured by both sales and transaction volume.
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