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Keyes Company and Sheldon Good & Company, Two Top U.S. Real Estate Companies, Form Strategic Alliance to Offer New Option for Florida Sellers 
Amid Fluctuating U.S. and Florida Markets 
Formal Strategic Alliance with Nation’s Largest Real Estate Auction Firm
Designed for Institutional Investors, Builders, Other Owners of Florida Condo Developments, Commercial Properties, Luxury Homes

MIAMI, FL and CHICAGO - - Reacting to the dramatic decline in the Florida and national real estate markets, The Keyes Company, one of the nation’s Top 100 real estate companies, today announced a strategic alliance with Sheldon Good & Company (www.sheldongood.com), the nation’s largest and most highly regarded real estate auction firm.  


“This formal alliance leverages the expertise of both our firms,” said Michael I. Pappas, president and CEO of The Keyes Company (www.keyes.com) based in Miami.  “Keyes’ residential and commercial sellers now can benefit from the innovative and professional real estate auction services of Chicago-based Sheldon Good & Company.  Real estate auctions are a powerful, highly efficient and time-tested marketing solution for diverse property owners in a variety of markets and situations. Keyes clients who are likely to gain the most from this new alliance include institutional investors and builders who own condominium developments or certain types of commercial properties as well as individuals who own luxury homes valued at $2 million or more,” Pappas added.


Real estate markets in Florida and around the nation have changed dramatically in the past two years, Pappas continued.  “The flurry of investors building condominium developments in the Florida area has resulted in an inventory of 25,000 units available with 20,000 more coming on line in the next two years,” he said.  “This increased inventory, combined with ever-tightening lending policies, has led to a shortage of traditional buyers and only 8,500 sales in the past year.  As financial institutions decide that they no longer want to wade through this market in the traditional way, auctions will increasingly offer them a practical and cost-effective solution.” 


“Real estate auctions decisively establish the market value of properties, particularly in a volatile marketplace,” said Steven L. Good, chairman and CEO of Sheldon Good & Company as well as the 2008 vice chairman of the National Association of REALTORS®’ (NAR) Commercial Investment Division (REALTORS®’ Commercial Alliance). 
- -  more  - -
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Good, also a former chairman of NAR’s Auction Forum, said that auctions provide sellers of both single properties and multiple-asset portfolios with several key advantages.  “The auction process takes every aspect of effective real estate marketing and dramatically compresses the sales cycle, minimizes carrying costs and creates a single moment of competitive bidding that determines the property's true market value,” Good explained.  Other advantages include:

· Time-certain sale dates; 

· Marketing programs that focus local, regional, national and global attention on properties; 

· Auction formats (e.g., open outcry, sealed bid and sealed bid-convertible auctions) that can be

tailored to sellers’ individual requirements; 

· Start-to-finish programs usually completed in 10 weeks;

· Properties sold as is;

· Transparent transactions (often important to partnerships, trusts and estates);

· No-contingency sales; and

· Quick closings in 10-60 days.  

Sheldon Good & Company, an international real estate firm, markets properties globally through its real estate auctions, brokerage, consulting and lending companies. It has offices in Chicago, Manhattan, Scottsdale, Denver, Houston and Monterrey, Mexico.  The firm has sold more than 40,000 U.S. and international properties in the U.S., the Caribbean, Central and South America, Canada and Western Europe and has produced more than $9 billion in sales.  

Keyes, a full-service real estate firm, is consistently ranked among the Top 100 real estate companies as measured by both sales and transaction volume.  Its 1,500 associates are located in 28 U.S. offices throughout Dade, Broward, Palm Beach, Martin and Volusia counties and in the country of Panama.  Pappas, the firm’s president and CEO and the 2007 International Chair of the Young Presidents’ Organization (YPO), has developed a network of worldwide contacts that will complement Sheldon Good & Company’s international reach.  
 “Our partnership with America’s leading auctioneer, Sheldon Good & Company, will enable us to not only service clients in Florida, but also to help buyers and sellers from around the nation and abroad,” Pappas continued.  “South Florida is the gateway to Latin America and attracts substantial interest from other countries as well.”  


““Today's market dynamics and financial issues lend themselves to a real estate auction company with the credibility and professionalism that Sheldon Good & Company brings to the marketplace,” added Steven A. Reibel, senior vice president of The Keyes Company.  “The local, regional and national real estate climates are undergoing record drops in new and existing home sales and prices as well as declining housing starts and building permits, mounting foreclosure filings, a deepening credit crunch, resetting mortgages and risky commercial loans (commercial-mortgage-backed securities), which could cause added turbulence this year.”  


Foreclosure data company RealtyTrac reported that Florida experienced the second largest number of foreclosure filings in the U.S. during November 2007.  The Florida rate of 1 filing for every 282 households compared to a national rate of 1 filing for every 617 households and represented a 212.31 percent increase from November 2006.


“Astute sellers recognize that this climate may linger for some time and that well-executed real estate auctions offer them one of the most practical, cost-effective and successful marketing solutions,” said Reibel.  
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 Real estate auctions not only maximize marketing opportunities for properties, but also halt equity erosion, create immediate liquidity and establish current market values, Reibel added.  Reibel, himself a former national real estate auction company executive, said that the steps Sheldon Good & Company follows to generate maximum market awareness of properties slated for auction have become the industry benchmark and have resulted in a near-100 percent closing rate.  


Sellers in Florida and around the globe can also take advantage of Sheldon Good & Company’s ability to sell, finance, guarantee or buy more than 100 asset classes of real estate. “Our new partnership with DJM Realty, LLC, a national real estate disposition firm and a Gordon Brothers Company, now provides us with ready access to nearly      $1 billion in working capital to accomplish a variety of goals which fit the changing needs of our clients,“ said Good.  “No one else in the real estate auction industry currently has these capabilities.” 

Statistics from the National Auctioneers Association (NAA) provide testimony to the growing nationwide popularity and success of real estate auctions.  From 2003-2006, the U.S. real estate auction industry experienced unprecedented growth with the residential, land and commercial-industrial real estate markets now representing the fastest growing sectors of the live auction industry.  Each real estate category has grown at about twice the rate of the next fastest growing auction specialties (charity, art, antiques and collectibles). Since 2003 when the NAA began compiling auction industry sales data, gross annual revenues from real estate auctions have grown at a compounded annual rate of approximately 10 percent, reaching $56.3 billion in gross real estate sales in 2006.


“While 2007 real estate auction sales data have not yet been finalized, revenues will undoubtedly surpass previous years and 2008 should be a gangbuster year,” predicted Good.  “During the past several years, the growth in real estate auctions has been due in part to the eBay phenomenon as Americans have become more comfortable with the auction process,” Good added.  “But slumping U.S. real estate markets have further contributed to this growth and will drive an extraordinary upswing in real estate auction activity this year.” 


In Florida alone, Sheldon Good & Company has processed more than $150 million in properties. Some of the more notable Florida properties which Sheldon Good & Company has sold at auction include: 
· The remaining 88 condominiums in Trump Plaza of the Palm Beaches in W. Palm Beach, 

which sold for more than $19 million; 

· The Paul Rudolph-designed Umbrella House on Lido Key island off the Sarasota coast 

(one of the five most remarkable houses from the mid-20th century - Architectural Digest/France); 

· Five art deco hotels on Ocean Avenue in Miami’s South Beach area; and

· More than 280,000 square feet of fully-leased office and warehouse buildings, plus an Orlando

area single-family trophy home, all owned by developer Roger Kellogg.


Other Florida properties sold at auction by Sheldon Good & Company include:

· Trophy homes (valued at $1 million and greater) on St. George Island (southwest of Tallahassee); 

· Hundreds of townhomes and condominiums in W. Palm Beach, Vero Beach, Hutchinson 

Island, Melbourne, Clearwater, Winter Park and Orlando;

· Apartment complexes and Palm Coast home sites;

· Office, warehouse and medical buildings in the Orlando, Jacksonville and Clearwater areas;

· Nearly 10,000 acres of land in Central, Northeast and Northwest Florida;

· Orlando area golf courses and country clubs;

· Office leases in Jacksonville;

· Fractional ownerships of luxury vacation condominiums on St. George Island;

· Retirement communities in Central Florida; and

· Manufactured housing communities throughout Southwest Florida sold for Affordable Residential

Communities (NYSE: ARC), one of the nation’s largest owner-operators of such communities.
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Outside the U.S., Sheldon Good & Company has auctioned properties throughout the Caribbean [e.g., Puerto Rico, Jamaica, The Bahamas (Paradise Island), the Virgin Islands and the Turks and Caicos Islands], Mexico and Belize. These properties have included beachfront acreage (for resort, hotel and residential developments), vacant land, luxury homes and townhomes and vacation condominiums. Additionally, the company has been active in Canada where it has auctioned fishing lodges, development ground, vacant land and timberland as well as private islands, corporate headquarters and commercial, office, retail and industrial buildings.  

About The Keyes Company/Real Estate, Mortgage and Title

Since The Keyes Company’s (www.keyes.com) founding more than 80 years ago in Miami, Florida, its team of professionals has cultivated a well-respected reputation for meeting the diverse real estate needs of families, investors and business owners.  The remarkable longevity of this independently-owned family business is a testament to its performance and success within the full range of market conditions.  Keyes’ network of offices, professional associates and strategic partnerships serves customers regionally, nationally and internationally.  The company consistently ranks among the Top 100 real estate companies in the country, as measured by both sales and transaction volume.

About Sheldon Good & Company and Steven L. Good 

Sheldon Good & Company International, LLC (www.sheldongood.com), founded in 1965, has sold more than 40,000 U.S. and international properties in more than 100 different classes and produced more than $9 billion in sales. The global real estate marketing firm, with offices in Chicago, Manhattan, Scottsdale, Denver, Houston and Monterrey, Mexico, has been ranked as the largest real estate auction firm in the U.S. and is often referred to as the Christie’s of the real estate auction industry.  
Steven L. Good, chairman and CEO of the firm, is an attorney, AARE (Accredited Auctioneer of Real Estate) and the author of a top-selling book, Churches, Jails, and Gold Mines…Mega-Deals from a Real Estate Maverick (Kaplan, hardcover), which features an afterword by Donald Trump. 
A sought-after speaker as well, Good is one of only seven real estate authorities selected by the National Association of REALTORS® (NAR) Commercial Division [REALTORS® Commercial Alliance (RCA)] to speak at its elite Signature Series events and was recently featured with Sam Zell and other leaders at NAR’s  2007 CommercialSource Online Convention and Trade Show. [To hear Good’s speech entitled, Real Estate Auctions as a Corporate Disposition Strategy, at NAR’s 2007 CommercialSource Online Convention and Trade Show, Click here: Event Console (EVENT: 98521).]

Good is also vice chairman of NAR’s 2008 RCA; a past chairman of NAR’s Auction Forum; an advisory board member of the Real Estate Center at Indiana University, Bloomington, IN; a national advisory board member of the John Marshall Law School Center for Real Estate Law, Chicago; a past president of the 17,000-member, Chicago Association of REALTORS® (CAR); an advisory board member of The Citadel School of Business

Administration, Charleston, SC and a former chairman of the DePaul University College of Law Advisory Council (Board of Trustees), Chicago. 
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