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Keyes 30K Hits 40 Properties,
Winners of Keyes’ Broker-wide Incentive Program Celebrate Success
The Keyes Company 30K Program creates a win-win scenario for home sellers and real estate professionals alike.  The program, open to all Realtors in Dade, Broward, Palm Beach, Martin and Volusia Counties, has helped participating sellers promote their property extensively through a variety of extra venues, while offering a unique incentive for real estate associates. When the contest began, Realtors were challenged to reach 40 closings on the properties enrolled in the program.  The Keyes Company is now pleased to announce that this challenge has been met!  

To celebrate, Keyes hosted a special reception for 150 people at the Hilton in Deerfield Beach on May 23, 2007.  The Realtors who sold the Keyes 30K properties were invited to use their knowledge in a fun Game of Skill modeled after the popular “Deal or No Deal” television show.  These selling associates, who represent several different area brokerages, vied for three cash prizes:  $15,000, $10,000 and $5,000. The game involved estimating the median sales prices of homes in selected cities across the United States.
Eileene Sloan, a Realtor from RE/MAX Partners, achieved first place in the game of skill and was awarded the grand prize of $15,000.00.  The property she sold was located in Broward County.  Susan Andersen, a Realtor from RE/MAX of Stuart who sold a property in Martin County, placed second with a prize of $10,000.  The $5,000 winner was Andrea Simkin from Keller Williams, who sold a property located in Palm Beach County. 
“It has been exciting to present this opportunity to the entire real estate community, enabling associates from any company to enhance service to their clients,” said Mike Pappas, President/CEO of the Keyes Company.  “In this program, every member of the real estate transaction is a winner.

“The listing professional benefits because there is a much greater chance for the property to be shown and sold, and of course the selling professional is able to participate in a great contest for extra cash -- the program has really addressed the needs of all parties involved,” he continued.


“With double to triple the inventory of homes available today’s versus one to two years ago, home sellers benefit by enrolling their property in the Keyes 30K program to obtain additional exposure,” Mike Pappas concluded.

The following Real Estate brokerages in Dade, Broward, Palm Beach, and Martin counties participated in the contest.
	Access One Realty
	Community Realty

	Beachfront Realty Inc
	Continental Properties

	Boca Executive Realty
	Exit Realty

	Doral City Realty
	Exit Realty Direct

	First Alliance Realty, Pompano
	Expert Realty

	Halprin Homes LC


	First Service Realty

	Home Run Real Estate
	Florida Realty of Miami

	Illustrated Properties
	Keller Williams

	Keyes Brickell / Coconut Grove
	Keyes Boca Blue Lake

	Keyes Palm Beach Gardens
	Keyes Boca Mizner Park

	Keyes Plantation
	Keyes Boynton Beach

	Priority Properties

	Keyes Coral Springs

	Realty World
	Remax Services

	Realty World Int’l Gateway
	Sell State Realty

	Remax of Stuart
	Southeast Capital Realty

	Statewide Realty Group, Inc


	US Realty Group LLC

	Coldwell Banker
	


About The Keyes Company / Real Estate, Mortgage, and Title
Since 1926, Florida-based Keyes has served families, neighborhoods, and business communities with their real estate needs. Through its successful history as an independently-owned family business, Keyes (www.keyes.com) has become a legend in South Florida real estate and one of the largest firms in the country. Keyes has over 30 offices with the sales power of 2,000 professional associates. Keyes consistently ranks among the Top 100 real estate companies as measured by both sales and transaction volume.
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